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A LAWYER’S OPINION OF AN INSURANCE AGENT 


On the train, one evening, a lawyer introduced a business man to an agent of a prominent life insurance com- 
pany. Afterward, in speaking of the agent, the lawyer said: 








“It is a pity that there are not more insurance agents like that man. He is well informed as to his business, his 
own company and other companies; is able and willing to reply intelligently to inquiries made by his customers 
and prospects, and his statements can be relied upon absolutely, whether the facts are favorable to him or not.” 


EVERY AGENT SHOULD PREPARE HIMSELF 
so that he shall deserve an equally strong commendation. Knowledge-is power. 


OUR EDUCATIONAL PUBLICATIONS ARE PREPARED TO MEET THE AGENTS’ NEEDS 


Send 10 cents for Catalogue of Insurance Works, or state the class of information desired. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 William Street 
Insurance Exchange , PUBLISHERS NEW YORK 
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AMICABLE This Man Must Be 


Life Insurance Co. : 
WACO, TEX. Financed 


$1,000,000 Deposited with 
the State Treasurer of Texas 
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Insurance in force De- 
cember 31st, 1916.... $16,130,362.00 
Gain during year 1916.  2,702,566.00 
Ingurance written dur- 





4,541,716.00 
2,387,732 .00 
Admitted Assets Decem- 
ber 31st, 1916........  2,663,804.74 
Gain during year 1916. 214,031.51 
Policyholders Reserves 
December 31st, 1916. 905,626.48 
Gain during year 1916. 196,396.00 
Total Agency Balances 


December 31st, 1916. . 8,446. 68 Kaffir Corn Field in Knox County, Texas, Ready to Head 
Actual to Expected Mer- and Thresh. 
tality during 1916.... 29.6% 


It is believed that the Amicable Life , 
tas made «ew rete foe © empany SCOTT & BLACKMER 
less than seven years old in having in 
force December 3ist, 1916, $16,130,362 FARM MORTGAGES 
of paid-for insurance, and at the same ; 
ees: ae time having gained $107,340.30 in eur- Texas and Oklahoma 
AMICABLE LIFE BUILDING plus, in addition to the total surplus Four Offices in Oklahoma Five Offices in 'Texas 
22 Stories High.—Owned without Debt by “riginally paid to the company by the . 
AMICABLE LIFE INSURANCE COMPANY stockholders. Home Office: 


WACO, TEXAS, U.S. A. * ARTEMAS R. ROBERTS, President HOBART, OKLAHOMA 


Antemas R. Roprats, Founder, President & Actuary 
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Michigan Commercial 
Insurance Company 


Lansing, Michigan 
SURPLUS 
$156,321.92 
181,374.66 
200,120.21 
211,057.76 
212,242.99 


ASSETS 
January 1, 1913.....$862,447.34 
January 1, 1914 920,961.16 
January 1, 1915 935,693.93 
January 1, 1916._. 1,020,369.41 


January 1, 1917... 1,178,606.04 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 


ORGANIZED 1863 


FIREMAN’S FUND 


INSURANCE COMPANY 


SAN FRANCISCO, CAL. 


Eastern Department: 


No. 70 Kilby Street, Boston, Mass. 
A. K. SIMPSON, Manager 


Central Department: 


39 South La Salle Street, Chicago, III. 
JOHN MARSHALL JR., Manager 























The Acid Test for Strength, 
Liberality, Service and Low Cost 


places ° 





LZ. 
MUIWAL 
IFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


high on the list 


CAPABLE AGENTS WANTED 























INSURANCE IN FORCE $415,000,000.00 


BANKERS LIFE COMPANY, DES MOINES, IOWA 








THE 


INDEPENDENT ORDER OF FORESTERS 


TORONTO, ONT. 
Results for the year 1916 
715,000 


182,000,000 
5,375,000 


Surplus 
Insurance in force 


[Income 








WILLIAM H. HUNTER, President 








Liberal renewal contracts for good producers 
of business. For full particulars write: 


Southland Life Insurance Co. 
DALLAS, TEXAS 
HARRY L. SEAY, President 


L. LINZMEYER, Vice=Pres. and Actuary 
A. S. Doerr, Vice-President 
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Tue SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounts to nearly one million annually, aver- 
aging 17,500 weekly. These standard publica- 
tions, covering life, fire, casualty and miscel- 
laneous insurance, are recognized as authori- 
ties in their particular lines, and some have re- 
ceived the endorsements of the United States 
Government and State Insurance Departments. 
The statistical and historical records of the 
various insurance companies are thus given 
wide circulation for the information of the 
public, constituting more valuable SERVICE 
to the insurance companies than that supplied 
by any other insurance journal. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to preens, the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


Entered at the New York Post Office as Second-Class Matter. 


THE SPECTATOR COMPANY 
PUBLISHERS 
Arthur L. J. Smith, Pres. Robert W. Blake, Sec’y 
135 WILLIAM STREET, NEw York 
Telephone, John 281, John 232 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 


Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 
Copyright, 1918, by The Spectator Company, New York 
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HE marine insurance business under- 
went great changes during the year 

1917, the more important of which are 
set forth in an interview wtih George 
Clarke Cox, Ph.D., in the Journal of 
Commerce. His investigations convinced 
him that nearly everybody engaged in 
the marine insurance business last year 
made money, because the risks, being be- 
yond ordinary calculation, forced under- 
writers to make the premium charges 
sufficiently high to guarantee a profit to 
any concern writing such insurance and 
having even rudimentary ideas of the 
business. On the other hand, he con- 
cludes that if the war should end sud- 
denly, the companies new to the business, 
except where they have been merely re- 
insurers, would be forced to withdraw 
from the marine business or suffer great 
and overwhelming losses. This would 
be due largely to lack of technical knowl- 
edge and skill on the part of the under- 
writers who have recently taken up ma- 
rine insurance, and who, therefore, lack 
the judgment which comes from long 
experience in that business. After the 
war, Mr. Cox believes that the mere fact 
that there are a large number of excellent 
ships well adapted to world commerce, 
owned in the United States, will not be 
sufficient to keep such shipping under 
American registry, because, owing to 
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certain provisions of the laws, their oper- 
ation would be more expensive under 
American registry than if flying the flag 
of some other nation. 
other reasons for holding this opinion. 
There will be a renewal of the old trade 
rivalries, with no mercy to competitors. 
Mr. Cox recognizes the need for such 
co-operation of the banking, shipping and 
insurance interests as was indicated by 
Henry Evans in his recent discussion of 
the “Vital Relation of Insurance to 
Banking and Shipping in the World’s 
Trade After the War.” In conclusion, 
Mr. Cox mentions a suggestion made by 
an underwriter, that the fire insurance 
companies should take up the business of 
marine reinsurance on a large scale, 
which would have a tendency to retain 


He also specifies 


marine insurance for American compa- 
nies. The problem is an interesting one, 
and one which may be forced upon un- 
derwriters and legislators for decision at 
any time, possibly in the near future. 


ROM time immemorial, it has doubt- 
less been the case that risks have 

been written occasionally, for particular 
reasons, by fire insurance companies in 
States in which the latter have not been 
duly licensed. A company may not feel 
that the business which it could obtain 
in a given State would be of a character 
that would warrant the company in se- 
curing regular entry to the State and 
building up an agency system therein; 
nevertheless, its customers or agents in 
other States may sometimes present ap- 
plications for insurance in States in 
which such company is not licensed, and 
which business is accepted more as an 
accommodation than through any desire 
to write the risks. The State officials 
of a few of the States, fearing that their 
State treasuries are losing considerable 
sums in taxes on such business, have 
endeavored to work out a system which 
will necessitate the reporting of all such 
business, in order that they may fol- 
low up for taxation premiums so placed 
in non-admitted companies. At the last 
meeting of the National Convention of 
Insurance Commissioners it was pro- 
posed to call upon the fire insurance 
companies for statements of their busi- 
ness done in each of the respective States, 
which information was required in Ken- 
tucky in 1917 as to 1916 transactions in 
the various States. Some of the State 
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Commissioners, however, do not appear 
to be enthusiastic in their adoption of 
this scheme, and it is not known just 
how many of the States will call for 
such information as to the business 
of 1917. It would appear to impose a 
considerable amount of extra work upon 
the already curtailed and overworked 
office staffs of the insurance companies, 
without much corresponding advantage 
likely to be derived from it. The insur- 
ance companies, therefore, hope that, at 
least during the period of the war, no 
such additional burden will be placed 
upon them. 


NSUFFICIENT attention has been 
| given heretofore to the question of 
safeguarding properties in which muni- 
tions of war, foodstuffs and other ma- 
terials and commodities necessary to the 
successful prosecution of the war are 
manufactured or stored. Superannuated 
er other employes who cannot be relied 
upon as being really efficient afford poor 
protection to such establishments, which 
should be watched and patrolled by an 
adequate number of guards of unques- 
tionable loyalty and physical fitness. A 
recent test was made in the case of a 
certain large grain elevator, which was 
supposed to be protected by the service 
of an aged watchman. Inspectors were 
sent to the plant, which they entered at 
night without the knowledge of the 
watchman, and spent six hours therein, 
making drawings of many of its impor- 
tant features, without being detected. 
The owners of this plant were given the 
alternative of engaging a sufficient num- 
ber of young and vigorous guards or of 
having their plant taken over by the 
State authorities. Doubtless there are 
many establishments as __ inefficiently 
watched in various parts of the country, 
and the owners of these should be re- 
quired, in the public interest as well as 
their own, to see that their properties 
are really properly watched and pro- 
tected. 

HE introduction of Senator Smoot’s 
bill to amend and clarify the United 
Siates income and war profits tax laws 
gives hope of a settlement of some of the 
many questions of interpretation which 
have already arisen. One of its features 
will prove of great interest to insurance 
agents, for it provides that the war 
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profits tax will not apply to “a trade or 
business substantially all the net income 
of which is derived from personal ser- 
vices, and in which capital is not a ma- 
terial income-producing factor.” This 
will apparently exempt most, if not all, 
insurance agents from the war profits 
tax, if it is enacted by Congress. 


POSSIBLE solution of the credit 
A evil in the insurance business may 
lie in the use of trade acceptances. This 
new device is gaining in popularity in 
many lines of mercantile business, as it 
puts in the form of a negotiable instru- 
ment obligations which have in the past 
been carried merely as book accounts. 
Trade acceptances in mercantile lines can 
be readily discounted at banks, inasmuch 
as they can be rediscounted with Federal 
Reserve banks. If the Federal Reserve 
Board would announce its willingness to 
rediscount trade acceptances given in 
settlement of insurance premiums, in- 
surance agents might find less difficulty 
in promptly paying their monthly bal- 
ances. Of course, care would have to be 
taken to avoid any infraction of laws 
prohibiting discrimination between in- 
surants of the same class; that is, com- 
panies or agents would be obliged to 
adopt appropriate rules in connection 
with the use of trade acceptances, so 
that they could not be accused of favor- 
ing one customer more than another. 
The plan has sufficient merit to render it 
worthy of serious consideration on the 
part of the underwriters. 


N 1917 the increase in the fire loss in 
the United States and Canada over 
that of 1916 was greater than the entire 
property loss in 1878, according to the 
records of the Journal of Commerce. 
Last year’s aggregate loss was $267,273,- 
140, having been exceeded but once in 
the last forty years, the only year of 
greater loss having been 1906, during 
which the great San Francisco disaster 
occurred. The increase of loss in 1917 
over the preceding year was nearly 
$36,000,000, while the total for 1878 
was but $34,315,900. It is to be hoped, 
but hardly to be expected, that the pres- 
ent year will show a decrease from the 
huge waste of last year. 
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RESULTS OF THE YEAR 1917 


Life Insurance Companies Show Marked 
Progress in Business 


Great expectations were prevalent during most 
of last year that the new business written by 
the life insurance companies and the gains 
made in outstanding insurance would surpass 
even the magnificent results of 1916. Early re- 
turns from a number of companies indicate 
that those expectations were realized, and when 
all the figures are in a new high-water mark 
will have been reached relating to a single 
year’s transactions. Companies which have 
already issued either preliminary or complete 
statements show figures as below: 

New York Life, new business, $315,000,000, 
gain in amount in force, $165,000,000; total 
amount outstanding, $2,676,600,000. The Union 
Central Life wrote more than eighty millions in 
new business—a gain of nearly six millions; its 
assets have reached $120,000,000, while the in- 
surance in force of $525,000,000 indicates a gain 
of over $50,000,000. The Illinois Life added over 
five millions to its insurance in force, bringing 
the total up to $85,000,000. Assets increased 
over one million dollars and now exceed four- 
teen millions. 

The Travelers had a fine record in all depart- 
ments, its new life business of $185,500,000 
showing the magnificent gain of over $70,500,- 
000. Paid life premiums show a gain of $2,800,- 
000, accident and health gained $433,000, while 
the compensation and liability premiums in- 
creased $4,690,000. 

The Continental of Delaware increased its in- 
surance in force by $1,678,917 and added $464,342 
to its assets. Columbus Mutual of Columbus, 
Ohio, issued new business to the amount of 
$2,949,161 and added $2,029,069 to its insurance 
in force, making the total $10,211,300; assets are 
reported at $1,135,885, and surplus at $293,965. 

Northern Assurance of Detroit wrote new 
business amounting to $3,103,022, increased its 
insurance in force by $1,603,425 to $15,310,527. 
Assets have reached $1,477,567 and surplus $144,- 
453. The Peoria Life reports new business of 
$7,000,000, being a gain of $2,000,000, while insur- 
ance outstanding exceeds $21,000,000—a gain of 
$4,000,000. It expects to write $10,000,000 this 
year. American National of St. Louis wrote 
$3,187,973 new business, being a slight gain over 
the previous year. 

The Provident Life.and Trust Company of 
Philadelphia also made good progress during 
1917. Its new business amounted to $63,444,910, 
being nearly nine millions more than in 1916, 
while its insurance in force increased $34,685,- 
109, bringing the total up to $394,025,532. As- 
sets now amount to $100,573,883—a gain of over 
$8,500,000, while the total surplus to policy- 
holders is shown as $7,892,943. During the year 
the company received in premiums $14,009,947, 
paid $2,616,631 for death losses, $3,305,906 for 
endowments, and $2,097,562 in dividends to 
policyholders. 

The Southeastern Life of Greenville, S. C., in 
its new statement, shows assets of $890,427 and 
surplus of $120,093. Outstanding insurance is 
$10,781,902, a gain of $1,546,846. West Coast-San 
Francisco Life reports $8,330,000 new paid busi- 
ness, which is $2,680,000 greater than for the 
previous year, while assets increased from $3,- 
000,000 to $3,650,000. Great-West Life of Winni- 
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peg wrote over thirty millions of new business 
and now has in force more than $152,000,000. 

Fidelity Mutual Life states that its 1917 ob- 
jective was fully attained. A net gain of $6,- 
380,000, the largest in thirteen years, brings the 
total amount in force to more than $142,000,000. 
Mortality rate is approximately seventy-five 
per cent, the lowest in many years. The goal 
for 1918 is $150,000,000 in force. 


Continental Life, Wilmington, Del. 

Substantial gains were made last year by the 
Continental Life Insurance Company of Wil- 
mington, Del., in assets, surplus and insurance 
in force. Although the company paid most 
substantial dividends to its policyholders, the 
net earnings were greater than in any previous 
year. They exceeded the preceding year by 
seventeen per cent and were sufficient to provide 
for the regular dividend of twelve per cent, 
an extra dividend of six per cent and a goodly 
addition to surplus. 

Assets of the company now amount to $2,578,542 
—a gain of $464,342 for the year, while the sur- 
plus on policyholders’ account is $1,318,387, in- 
cluding $601,690 capital. The assets are over 
twice the amount of the liabilities, while the 
net surplus is over $115,000 greater than the 
capital. Premium receipts of 1917 were $544,- 
539, and total income $740,462, while payments 
on policyholders’ account amounted to $124,935. 
The insurance in force increased during the 
year by $1,678,917 and now stands at $18,004,- 
571. The Continental Life is now ten years old 
and, under the management of President Philip 
Burnet, is making a splendid record. 


Board of Trade Reports of the British Life 
Companies, 1917 

The annual volume issued by authority of 
the British Parliament, dealing with the re- 
turns of life insurance companies operating in 
Great Britain, made its appearance recently. 
Its full title is “Statement of Life Assurance 
and Annuity Business and Abstracts of Actu- 
arial Reports in Respect of Life Assurance 
Business, Deposited with the Board of Trade 
under Section 7 of the Assurance Companies 
Act, 1909, During the Year Ended December 
31, 1915.” The volume contains complete re- 
turns for more than one hundred life com- 
panies, covering their business for the last 
reported year and a large number of valuation 
returns. Price, $4.00 per copy. American life 
insurance companies desiring this information 
may order the work through The Spectator 
Company, New York. 


Wisconsin National Life Men Meet 


About fifty agents of the Wisconsin National 
Life Insurance Company met at the home office 
at Oshkosh, Wis., on Thursday and Friday of 
last week, for their annual meeting. The chief 
event on the programme was a banquet at the 
Athearn hotel, with Col. H. I. Weed as toast- 
master, in the absence of Gen. C. R. Boardman, 
president of the company, who is on duty at 
Waco, Texas. 

John J. Sherman of Appleton, Wis., a director, 
pointed out the opportunities for new business 
because of war conditions. He reviewed the 
practice of large firms and corporations in in- 
suring the lives of their managerial heads in 
behalf of the business. The practice, he said, 
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adds to the assets of the company and gives the 
business greater borrowing puwer. People have 
learned during this war, continued Mr. Sherman, 
the necessity of thrift, and what started as a 
necessity has developed into fixed habit. These 
conditions make for good business, he said, and 
will offer good opportunities for insurance men. 
He pointed out, also, the necessity for young 
farmers, who are usually in debt, to carry life 
insurance as a protection to their investments 
in case of death. 


Guarantee Fund Life Association 

The Guarantee Fund Life Association of 
Omaha closed the year 1917 with $25,043,000 of 
new business. Indiana headed the list with $3,- 
050,500 of new business for the year, Texas be- 
ing the second with $2,880,500. Washington and 
Oregon were third and fourth with $2,040,000 and 
$1,992,500, respectively. 

The annual agency meeting was held Decem- 
ber 27-29, agents from Arkansas, California, 
District of Columbia, Idaho, Indiana, Iowa, 
Kansas, Michigan, Missouri, Montana, Nebraska, 
Oklahoma, Oregon, South Dakota, Tennessee. 
Texas, Utah, Washington and Wyoming being 
present. About sixty were in attendance. 


Col. George M. Paine Dead 


Col. George M. Paine, formerly president of 
the Wisconsin National Life Insurance Company 
of Oshkosh, Wis., died at his home in that city 
on December 29. He held the presidency of 
that company until a few years ago, when he 
withdrew because of failing sight. He was 
founder and president of the Paine Lumber 
Company, reputed to be the largest sash and 
door manufacturing company in the world, and 
in this respect and in other ways was one of 
the leading citizens of his home city and one 
of its greatest benefactors. 


Prevalence of Pneumonia in Ohio 

According ‘to a statement issued by the Ohio 
health authorities, pneumonia has gained the 
ascendency over tuberculosis as a scourge of 
the people of Ohio. 

The gain of pneumonia on tuberculosis has 
been a steady one. In 1909 the death rate from 
pneumonia was 108.72 per 100,000 population 
and tuberculosis was 143.72; in 1916 the death 
rate from pneumonia 141.21 and tuberculosis 
132.77. a es 

Taxes Swell Mississippi’s Income 

In the preliminary remarks in the biennial 
report of Insurance Commissioner T. M. Henry 
of Mississippi it is shown that the collection of 
the Department for thirty-one months, com- 
mencing March 1, 1915, aggregated the sum of 
$728,693.19. Prior to 1916 the average receipts of 
the Department since its creation were less than 
$150,000. This increase is largely due to an 
amendment to the premium tax on life insurance 
companies. Pe eee 


Mutual Life Reduces Dividends 


The Mutual Life Insurance Company of New 
York has issued a new scale of dividends for 
1918. A number of reductions were made in 
the new dividends as compared with the scale 
that was in force in 1917. 

A slight increase in the dividends for 1918 
has been announced by the Connecticut Mutual 
Life of Hartford. 

The same scale of dividends will be main- 
tained during the current year by the Home 
Life of New York as was in force last year. 
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Northwest:rn Mutual Men Gathered 
at New York 








REMARKABLE RECORD LAST YEAR 





Increase in New Business—-New Policy Forms 
Presented to Agents 


A new record was achieved by the North- 
western Mutual Life of Milwaukee, which closed 
the year 1917 with approximately $160,000,000 of 
new written business, according to an announce- 
ment made by George E. Copeland, superin- 
tendent of agents at the fifth annual meeting of 
the Middle Atlantic and New England States 
agencies at the Hotel McAlpin, New York, on 
January 2 and 3. Mr. Copeland pointed out that 
the agents had made a remarkable record dur- 
ing a year when they devoted a minimum of 
time to their business because they had been 
called upon to give freely of their services to 
the Government in the sale of Liberty Bonds at 
a time when they would ordinarily be doing 
more business than at any other season of the 
year. The agents also gave up a good deal of 
time to solicitation for the American Red Cross 
and other eleemosynary institutions. Despite 
these contingencies the agents were able to 
show a record that surpassed that of 1916 by 
more than seven millions of dollars. W. F. 
Hazleton of Providence, R. I., called the con- 
vention to order on Wednesday morning and 
introduced John I. D. Bristol, general agent of 
New York city, who delivered an address of 
welcome and acted as chairman of the first ses- 
sion. 

P. R. Sanborn, vice-president of the company, 
said that last year was replete with many un- 
usual problems as far as the financial end of the 
life insurance business was concerned. Mr. 
Sanborn presented an interesting paper on the 
company’s financial position, with special refer- 
ence to the location of the company, its as- 
sets, its history and economies. It was decided 
that these remarks were of such value that 
they should be placed in the hands of the agents 
in permanent printed form. 

Dr. J. W. Fisher, medical director of the com- 
pany, discussed in some detail the medical 
aspects of a life insurance risk, while Dr. C. E. 
Piper, superintendent of the inspection depart- 
ment, gave many illuminating remarks on the 
moral hazard in life insurance. 

Perey H. Evans, actuary of the company, gave 
a brief talk on the subject of reserves. 

Following these four papers, a number of 
agents present submitted questions in writing, 
which were deposited in a question box and 
later answered by the proper officer of the 
company. 

F. A. Griswold, of Hartford, Conn., acted as 
chairman at the second session of the conven- 
tion, at which L. W. Mack of New York city dis- 
cussed Government war insurance. Other sub- 
jects taken up at this meeting dealt with the 
company’s policy form and the application form. 
H. E. Goedecke of Boston delivered an address 
on the application, while R. W. Putnam of 
Syracuse took up the subject of the flexibility 
of the contract. The difference between the 
trust agreement of life insurance companies and 
that of trust companies was pointed out by 
D. E. Osgood of Brooklyn, who discussed op- 
tional settlements under the life insurance con- 
tract. 

Wilson Ferguson of Beaver, Pa., in his address 
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on the relation of modern life insurance to cap- 
ital values, gave an interesting talk on the sub- 
ject of business insurance. 

New policies providing for endowments at 
age sixty-five were introduced to the agents at 
the morning session on Thursday. J. J. Hughes, 
of the agency department of the company, de- 
scribed the new forms in detail. Monthly in- 
come insurance was discussed from two angles 
at this session by G. D. Van Derzee of Phila- 
delphia, who considered the subject with re- 
spect to the beneficiary and the policyholder 
who has attained old age. 

Other addresses at this meeting dealt with the 
subject of salesmanship and a comparison of 
mutual and stock insurance The former sub- 
ject was taken up by Professor H. W. Hess, of 
the Wharton School of Finance, whose subject 
was “Chemistry of Salesmanship,”’ and the lat- 
ter by W. H. Boutteiller of Hartford, Conn. 

Royal S. Goldsbury of Pittsburg presided at 
the concluding session, which was mainly de- 
voted to discussion of current life insurance 
problems. Talks at this meeting were on the 
following subjects: ‘‘Philosophy of Life Insur- 
ance Salesmanship,” by N. B. Davis of Pittsburg; 
“Simplicity and Directness in Soliciting,’ by 
A. Rosenberg of New York; ‘“‘The Call and In- 
terview,” by James A. Walsh of Hartford; ‘“‘Ob- 
jections and Excuses,’”’ by Charles C. Crooks of 
Baltimore. Five-minute talks on personal ex- 
periences in the business were made by H. S. 
Wells, A. L. Cushman and W. F. Atkinson. 

On Wednesday evening some two hundred of 
the agents and their guests assembled at dinner 
at the Hotel McAlpin. Louis E. P. Smith of 
Boston acted as toastmaster and introduced 
three speakers, all of whom maintained the in- 
terest of their auditors to the end. Robert 
Davis of the American Red Cross Commission 
spoke of the work performed by the Red Cross 
not only on the battle fronts, but wherever dis- 
tress exists as a result of calamities. Major 
Francis R. Stoddard, Jr., second Deputy Super- 
intendent of Insurance of New York, told of 
his personal experiences at the front and in 
London during air raids. Edward J. Cattell of 
Philadelphia entertained the audience with nu- 
merous anecdotes, winding up with an earnest 
plea for full support to the Government during 
the period of the war. Among the guests at the 
head table were the following from the home 
office: Vice-President P. R. Sanborn, Superin- 
tendent of Agencies Geo. E. Copeland, Actuary 
Percy H. Evans, Medical Director J. W. Fisher, 
Superintendent of Inspection Department C. B. 
Piper, and John J. Hughes of the agency de- 
partment. 


Death of Philip L. Spooner 


Philip L. Spooner, a Madison (Wis.) capitalist 
and first Insurance Commissioner of Wisconsin, 
died on January 2 after a long illness, due to 
creeping paralysis, aged seventy-one years. He 
was a brother of former United States Senator 
John C. Spooner, now of New York city. He 
was graduated from the University of Wiscon- 
sin in the sixties, and in 1867 engaged in the 
business of fire and life insurance in Madison. 
He continued in this line until 1878, when the 
legislature created the office of Insurance Com- 
missioner and Mr. Spooner was appointed to 
the position. By appointment and election he 
held it from April 1, 1878, to January 3, 1887. 
He was Mayor of Madison in 1880-1881. 


My subscription has convinced me that your maga- 
zine (THE Spectator) is a practical aid to any in- 
surance office—Donohue-Evans Company, Utica, N. Y. 
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GROUP INSURANCE 


_ Equitable Life of New York Wrote 
Many Contracts During Year 








NEW YEAR GIFTS TO EMPLOYEES 





Large Concerns Take Out Policies for Help— 
Statement by President Day 


New year gifts to employees of various in- 
dustrial, manufacturing and commercial institu- 
tions in the form of group life insurance ag- 
gregating some $20,000,000 life insurance is re- 
ported by the Equitable Life Assurance Society. 
This insurance goes into effect to-day, covering 
employees without medical examination. In 
most cases the insurance is for the amount of 
one year’s salary, or income, and in other cases 
it is for flat amounts, increasing $100 per year 
for each additional year of service up to a 
maximum of $3000 insurance. 

Among the companies adopting the Equitable 
group plan at this time are the following: La- 
Lance & Grosjean Manufacturing Company of 
New York and Woodhaven, L. I., where the big 
steel agate ware plants are located; F. C. Linde 
Company and Mercantile Company of New York, 
warehouses; L. Oppenheimer, chain of thirty- 
eight stores, New York city; Okonite Company 
of New York city, manufacturers of insulator; 
American Paper Company, Kensington, Conn.; 
George W. Smith & Co., Inc., Philadelphia, Pa., 
woodworkers and _ shipbuilders; Aultman & 
Taylor Machinery Company, Mansfield, Ohio; 
the Fisher Bros. Company, chain wholesale and 
retail groceries, Cleveland, Ohio; employees of 
Equitable Office Building Corporation; Ameri- 
can Bottle Company, Chicago and Streator, IIl.; 
Whitney Glass Company, Glassboro, N. J.; 
Graham Glass Company, Evansville, Ind.; 
Graham Glass Company, Oklahoma; Champion 
Coated Paper Company, Hamilton, Ohio; Cen- 
tral Paper Company, Muskegon, Mich.; Peoples 
State Bank, Detroit; Merchants National Bank, 
Los Angeles; Greenfield Tap and Die Corpora- 
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tion, Greenfield, Mass.; Reliance Electric and 
Engine Company, Cleveland, Ohio; Tygart 
Valley Glass Company, Grafton, W. Va.; H. C. 
Christy, groceries, Cleveland; Liberty Flour 
Mills, Nashville, Tenn.; J. Allen Smith, flour 
mills, Knoxville, Tenn.; Stone-Ordean-Wells 
Company, wholesale groceries, Duluth, Minn.; 
Kelly-How-Thomson Company, wholesale hard- 
ware, Duluth; Watts, Ritter & Co., Huntington, 
W. Va., wholesale dry goods and notions; S. 
Marcus Company, Worcester, Mass., depart- 
ment store; Oscar Sherer & Bro., leather manu- 
facturers, Newark, N. J.; The Hirsch Company, 
outfitters, Cleveland, Ohio; Duriron Castings 
Company, Columbus Ohio; Hisey-Wolf Machine 
Company, Cincinnati, Ohio; J. L. Sommer Manu- 
facturing Company, novelties, Newark, N. J.; 
Clinton Woolen Manufacturing Company, Clin- 
ton Mich.; Jonathan Ring & Son, manufacturers 
of yarns, Philadelphia, Pa.; B. A. Ballou & Co., 
Inc., manufacturing jewelers, Providence, R. I. 

Speaking of these gifts, President William A. 
Day of the Equitable stated that group insur- 
ance was in tune with the times as promoting 
better industrial relations between employer 
and employees and helping to safeguard the 
home. ‘‘During the year,’’ continued President 
Day, ‘‘the Equitable broke all records for the 
size of individual groups and the aggregate 
volume of group insurance issued. One hun- 
dred millions of group insurance has been is- 
sued this year, covering many scores of indus- 
tries, large and small, the largest transaction 
being the insurance of the employees of three 
railroads constituting the Union Pacific System, 
numbering some 30,000 lives. This volume of 
business, combined with the renewal of group 
business on industries, which have previously 
adopted the plan of insuring their employees’ 
lives for the benefit of their families, covers 
now probably a half million people, workers and 
their beneficiaries, directly benefited by the 
Equitable group plan. The endorsement of the 
Comptroller of the Currency, in his current re- 
port to the Secretary of the Treasury, has been 
influential in further extension of group in- 
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surance to banks and trust companies of the 
country, inclusive of the various Federal re- 
serve banks.’’ 


Pacific Mutual Revises Rates and Policies 


The jubilee year of the Pacific Mutual Life is 
inaugurated by a complete revision of premium 
rates, values and policies. The company has 
adopted the three and one-half per cent reserve 
basis for both participating and non-nartici- 
pating contracts, resulting in somewhat lower 
rates for the former class. In the policy form 
the total disability benefit has been revised so 
as to provide for the waiver of premiums and 
the payment of a monthly income to the in- 
sured for life, without deduction from the 
original face amount provided. Another provi- 
sion permits the insured to surrender the 
policy upon attaining age sixty-five and re- 
ceive thereafter a monthly income. The mili- 
tary and naval service clause is operative in 
the first eight years of the contract and calls 
for the payment of an extra premium. If that 
extra is not paid, the company’s liability is 
reduced to the reserve value of the _ policy. 
Other provisions remain as in the old form of 
contract, but with some modifications in the 
language. 


“Income Insurance” 
BY THEODORE J. VENN 

During recent years great emphasis has been 
laid on the merits of that form of life insurance 
which has become known as income insurance. 
This form is more effective than any other in 
properly conserving the policyholder’s estate 
and assuring to beneficiaries certain financial 
returns for a given period of time or for life, 
according as selection may be made by the 
policyholder. 

The evolution, progress and merits of this 
form of protection have been summarized by 
Theodore J. Venn and issued in leaflet form by 
The Spectator Company. This monograph treats 
the subject from an independent standpoint and 
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GENERAL AGENTS: 


If you are interested in our Business Building Methods, WRITE US. 


We have the policies that sell and territory open. 
We will accept Liberty Bonds in payment for first and renewal premiums. 


RESERVE LOAN LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 
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is intended for the use of the general public 
as well as the insurance agent. The latter will 
find in it many points which will be of service 
in presenting income insurance for the con- 
sideration of prospects, while the public will 
be enlightened as to the manifold superiority 
of income insurance over the payment of a lump 
sum which might be quickly dissipated through 
extravagance or poor investments. 

“Income Insurance”’ is divided into two chap- 
ters, the first embracing a brief history, trac- 
ing the development of income insurance from 
the primitive forms of the past to the perfect 
system of the present day. Chapter 2 deals 
with conditions under which income insurance 
should be employed and what may be accom- 
plished through its use that might not be as- 
sured by means of other policy forms. 

This pamphlet consists of fifty-two pages and 
cover, and should be distributed widely among 
the insuring public by companies, managers and 
agents. It will convince many prospects that 
income insurance is just what they need. 

Copies of ‘‘Income Insurance” will be supplied 


-by The Spectator Company at the following 


prices: Per copy, 50 cents; fifty copies, $15; 
one hundred copies, $25; five hundred copies, 
$100; one thousand copies, $150. 


Canadian Life Insurance Magazine 

This year has been a marvelous one in 
respect to the volume of life insurance writ- 
ten in Canada. Many things have contributed 
to make it the best in the history of the busi- 
ness; but not the least is the spirit of the 
field men and their adaptability to war condi- 
tions. 

The Life Insurance Magazine, published by the 
Life Underwriters Association of Canada, con- 
tains the views, experiences, and opinions of a 
convention of over five hundred agents on such 
subjects as ‘‘Salesmanship as Applied to Life 
Insurance,’”’ “Life Insurance for the Farmer,” 
“Business Insurance,” ‘Enlarging One’s Cli- 
entele,’ “Income Insurance and How to Sell 
It,’’ ‘Selection and Training of Agents,’’ ‘‘Eco- 
nomic Value of Life Insurance,’ ‘“‘Licensing of 
Agents,”’ ‘‘Enthusiasm.”’ 

The spirit exhibited by the Canadian Division 
at the front and of the people at home in their 
response to the recent ‘‘Victory Loan,’’ when 
the Finance Minister was presented with a sub- 
scription totaling $425,000,000, when $150,000,000 
was all that was asked for, demonstrates the 
desire of the Canadians to do all in their power 
to win the war. The magazine sells for $1 a 
copy. 


Bankers Life Agents Meet 


General agents of the Bankers Life Company 
of Des Moines enjoyed a most successful con- 
vention at the home offices in Des Moines last 
week. Thirty States were represented by 
seventy-five general agents in the third annual 
conference, and celebrated their victory of 1917 
when they went over their quota of $60,000,000 
of life insurance for the year. 

George Kuhns, president of the company, ex- 
plained to the agents that the Bankers Life had 
insurance in force December 31, 1916, of $415,- 
700,000, and on December 31, 1917, $437,700,000, an 
increase of $22,000,000. Business issued in 1917 
was $60,500,000, an increase of $6,000,000 over 
1916. 

The Hundred Thousand Dollar Club officers 
were announced as follows: President, A. T. 
Kirk, Denver, who wrote $735,000 of insurance in 
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1917; vice-president, W. A. 
Moines, who wrote 229 applications; second vice- 
president, George F. Murrell, Pittsburg, who 
wrote $664,500; third vice-president, B. T. 
Childress, Terrell, Tex., 169 applications. Super- 
intendent of Agents C. C. Blevins is secretary. 

Permanent possession of the  secretary’s 
trophy was awarded to the agency of Clarke & 
Murrell of Pittsburg, with a gain of thirty-five 
per cent of business over 1916. The fieldman’s 
trophy went to A. T. Kirk of Denver, with the 
greatest amount of issued business in the year. 

Medals were awarded to the members of the 
Gold Medal Club as follows: G. F. Murrell, 
Pittsburg; C. G. Heckenlively, Indiana; R. W. 
Barnes, Wisconsin; B. T. Childress, Texas; 
W. A. Hinshaw, Iowa; C. H. Rosenbaum, Iowa; 
Frank Mason, Iowa; N. E. Spradley, Kansas; 
J. E. Newburn, Ohio. 

ireetings were cabled and wired to three gen- 
eral agents who are now in service. They are 
Lieut. R. H. Cherry, San Antonio; Lieut. W. F. 
Winterbie, Primghar, Iowa; Lieut. J. H. Allan, 
Cleveland. The first is in France and the other 
two at Camp Grant. 


Death Rate in Army 

Surgeon General Gorgas of the army has made 
a report showing that 1391 soldiers have died in 
army camps in this country from September 21 
to December 14. Based on these figures the an- 
nual rate of deaths per 1000 would be 9.1 for the 
National Guard, 5.1 for the National Army, and 
2.8 for the Regular Army. The much lower 
death rate among the regulars is taken as show- 
ing the benefit of their longer training. With 
1391 deaths in army camps in less than three 
months, it is estimated that the total number 
of deaths among those eligible to the soldiers 
and sailors’ insurance, including the forces 
abroad and the navy, is at least 2000 up to the 
end of the year. As all of these men are auto- 
matically insured to the amount of $5500 under 
the Government insurance plan, and the average 
insurance of those who have made applications 
is about $9000 each, it is estimated that the 
death claims in the soldiers and sailors’ fund up 
to January 1 amounts to $15,000,000. 


Southland Life Presents War Savings 
Certificates 

In line with its endeavor to assist the Gov- 
ernment in every way, the Southland Life In- 
surance Company of Dallas presented to its 
clerks as a Christmas bonus War Savings Cer- 
tificates instead of the usual gold pieces. The 
number of certificates allotted was based on 
the employee’s yearly salary, the percentage 
being double what was allowed in cash a year 
ago. 

The Southland also notified its employees of 
substantial increases in salary, varying from 
fifteen to twenty-five per cent. While the 
Southland increased salaries last year, the com- 
pany felt that changed living conditions since 
then should be taken into consideration and 
salaries adjusted accordingly. 7 


Hinshaw, Des 


Green Signal Club Meeting 

The ninth annual convention and banquet of 
the Green Signal Club of the Illinois Life, made 
up of the Illinois agents of the company, was 
held Saturday at the Hotel La Salle. Private 
conferences were held in the morning, with an 
open meeting in the afternoon, at which the 
officers of the club were installed and a number 
of papers on agency topics were read. Charles 
H. Thornton of Chicago became president of the 
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Green Signal Club by paying for $280,000 of busi- 
ness during 1917. The vice-presidents are Thos. 
M. Cusick of Morris, with $225,000: John M. 
Kelly, Chicago, with $220,000, and Benjamin F. 
Bradbury of Galesburg, with $190,000. Karl B. 
Korrady, assistant manager of agencies at the 
home office, is secretary. Vice-President R. W. 
Stevens announced that the company had had 
the best year in its history, having passed the 
$85,000,000 mark in insurance in force, with a 
gain of over $5,000,000, and with an increase of 
over $1,000,000 in assets and over $200,000 in net 
surplus. The company will celebrate its twenty- 
fifth anniversary during 1918, and has set $100,- 
000,000 of insurance in force as the goal to be 
attained by the end of the year. Nearly three 
hundred were present at the banquet, held in 
the ball room of the Hotel La Salle in the even- 
ing. Vice-President R. W. Stevens presided, and 
the programme was a strictly patriotic one, the 
speakers being Private Peat, the Canadian sol- 
dier-author, who delivered a lecture on his ex- 
periences at the front, and Platoon Sergeant 
Nightingale of the Princess Pat Regiment, who 
told of the experiences of the Canadian troops. 
Southeastern Life Insurance Company 

The twelfth annual statement of the South- 
eastern Life Insurance Company of Greenville, 
S. C., shows that during 1917 the company in- 
creased its assets by $141,951, bringing them up 
to $890,427. The surplus on _ policyholders’ 
account is $120,093, indicating a gain of $13,- 
550. Insurance in force on the paid-for basis is 
$10,781,902, showing a substantial addition to 
the company’s business. This company is build- 
ing slowly but surely, and is earning a high 
reputation for itself in its home State. 

Cincinnati Life Underwriters 

The Cincinnati Life Underwriters Association 
held its annual election last Tuesday. The fol- 
lowing officers for the year 1918 were elected: 
President, Sam Houston; vice-president, John 
W. Mackelfresh: secretary, Carl Hehoney; 
treasurer, B. W. Bassford. Executive committee, 
two years, A. F. Sommer and Victor Trounstine; 
one year, Hiram A. De Camp. 

Agency Superintendent of Century Life 

John Singleton Crowder, who has been prom- 
inent in life underwriting circles in Wisconsin, 
Illinois and Michigan, has been appointed su- 
perintendent of agents for the Century Life of 
Indianapolis. Mr. Crowder has proved himself 
an able executive as well as a large personal 
producer. 





William Macfarlane Appointed 
William Macfarlane of New York has been 
appointed actuary of the War Risk Insurance 
Bureau at Washington and has already assumed 
his duties. He is a Fellow of the Faculty of 
Actuaries and a Fellow of the Actuarial Society 
of America. 


Death of Tom Randolph 
Tom Randolph, a director of the Equitable 
Life of New York and chairman of the board of 
directors of the National Bank of Commerce of 
St. Louis, died early Monday morning. He was 
stricken with apoplexy on Sunday afternoon 
and did not regain consciousness. 


Jefferson Standard Life 
The Jefferson Standard Life of Greensboro, 
N. C., reports splendid gains for 1917.. The new 
statement will show over $60,000,000 insurance 
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in force, over $8,000,000 assets and over $1,250,- 
000 surplus to policyholders. More than $6,000,- 
000 paid-for business was written in their home 
State (North Carolina) last year, and it is a 
matter of pride with the Jefferson Standard man- 
agement that more than one-eighth of the in- 
surance carried in North Carolina is carried 
in this home company. 

At a recent meeting of the agents of North 
Carolina and South Carolina, the slogan 
“Twelve Millions from the Carolinas in 1918” 
was adopted. 

The company operates in fourteen States, 
namely: Kentucky, West Virginia, Maryland, 
Virginia, District of Columbia, North Carolina, 
South Carolina, Tennessee, Mississippi, Ar- 
kansas and Texas, Alabama, Georgia and 
Florida. Attractive agency propositions are 
open in practically all of this territory. 


Life Notes 

—The Etna Life of Hartford gave a bonus of half 
a month’s salary to 3000 employees on January 1. 

—The Home Life of America of Philadelphia has 
been admitted to membership in the American Life 
Convention. 

—The Maryland Assurance Corporation of Balti- 
more, Md., has been licensed by the Insurance Depart- 
ment of Ohio. 

—wWilliam W. Thompson, receiver of the Royal Life 
of Chicago, the Alfred Clover promotion, has sent to 
creditors a final dividend of eight per cent, making a 
total of thirty-three per cent paid on claims. 

—President William H. Hunt of the Cleveland Life 
is circulating widely a letter addressed to that com- 
pany by ex-President William H. Taft, in which the 
latter’s faith in life insurance is strongly reiterated. 

—J. H. La Sance, who has been agency director for 
the New York Life at Fort Wayne, Ind., has resigned 
to become manager for the Pan-American Life for 
Indiana and Illinois, with headquarters at Indianapolis, 

—The Ronald Press recently published three val- 
uable books which will prove a help to the progressive 
insurance man. These works are: “Influencing Men 
in Business,” by Walter Dill Scott; “‘Getting the Most 
Out of Business,” by St. Elmo Lewis; ‘‘Effective 
Business Letters,’’ by Edward Hall Gardner, 

—The Toledo Travelers Life of Toledo reports that 
its new business in 1917 was three times as much as 
was ever produced in any previous year in the com- 
pany’s history. The increase will be about $300,000. 
About eighty-five per cent of the new business is on 
the endowment plan. The management feels confident 
that it will write $1,000,000 during the current year. 

—The Life Insurance Company of Virginia is now 
a member of the Association of Life Insurance Presi- 
dents. This company, whose home office is at Rich- 
mond, was organized in 1871. Its president is John 
G. Walker. The admitted assets of this company as 
of December 31, 1916, were $14,464,000, and its in- 
surance in force was $118,349,000. 

—A daughter was born to Mr, and Mrs. Arthur O. 
Main on December 29. Mr. Main is general manager 
of agencies for the Toledo Travelers Life of Toledo. 
This is the second addition to the Main family since 
the war began in 1914, the first being a boy, who is 
past three years of age and who says he is going “to 
help daddy in his insurance work and fight the Ger- 
mans” when he gets big. 


James A. Blainey, Resigns 


James A. Blainey has resigned as general 
manager of the National Bonding and Casualty 
of Salina, Kan., and has accepted the vice- 
presidency of the Okla-Queen Oil Company of 
Tulsa, Okla. Mr. Blainey will have charge of 
the sales and financial departments of the oil 
company, and during the absence of the presi- 
dent of the concern, who has gone to France, 
will act as the chief executive. 

Mr. Blainey is widely known among insurance 
men, and his friends regret that he has left the 
game. They feel, however, that Mr. Blainey is 
a born insurance man and that he will ulti- 
mately return to his first calling. 
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Outline of Questions to Be Discussed at 
Semi-Annual Meeting of Companies 








SCHEDULE OF ADDRESSES 
Number of Speakers Already Selected—Status of 
Manual Committee Report 


Collection of the first month’s premium on 
industrial accident and health policies appears 
likely to be a leading theme at the semi-annual 
meeting of the Health and Accident Under- 
writers Conference, which will be held in Chi- 
cago, February 12-14. In sending out the notices 
of the meeting, President Forrest enclosed liter- 
ature which the North American Accident was 
sending out to its agents, announcing that from 
January 1 it would require the collection of the 
first month’s premium in addition to the policy 
fee. He has heard from a number of the com- 
panies; and while a few of them have indi- 
cated that they will follow this plan, a number 
of others have stated rather that it would be 
most desirable if it could be made effective. 
He will use all his influence to have the con- 
ference take action on the proposition at the 
coming meeting. He regards the present sys- 
tem of carrying the first month of insurance free 
as a cancer on the business that ought to be 
cut out. He says that the companies have been 
discussing the desirability of collecting the 
first month’s premiums. since 1901. 

Up to this time they have not taken action, 
but in view of the present peculiar conditions 
they should do so now. Among the speakers at 
the coming meeting will be B. P. Scott, agency 
manager of the North American Accident, who 
has had much to do with introducing the new 
plan in that company. He will be called upon 
to tell how the company has inaugurated it and 
how the agents have received it. The truth is 
that up to this time not one kick has come 
from an agent, but numerous letters have been 
received expressing pleasure that the company 
had inaugurated the new plan. The meeting 
will be purely a business meeting, with no so- 
cial features and nothing in the way of academic 
addresses. 

There will be several speakers, but they will 
all be from men having something very prac- 
tical to say. C. D. Babcock, the new secretary 
of the Insurance Economic Society of America, 
will deliver one speech, and Thomas Nelson, of 
the Wisconsin Insurance Department, will read 
a paper on the phraseology of accident and 
health policies. The Sheldon School of Sales- 
manship will furnish one speaker, and Mr. 
Forrest has a few others in sight. 

The manual committee of the conference has 
proceeded to forward its work, and it is expected 
it will be able to present the tentative manual 
at the coming meeting. In view of the im- 
portant questions to be considered, it is ex- 
pected that the attendance at the meeting will 
be large. 


Kansas City Casualty Company 

W. H. Scott has been appointed manager of 
the commercial accident and health depart- 
ment of the Kansas City Casualty. This is a 
new department that has been opened up by the 
company, and it is the object of the company 
to develop a business with popular-priced poli- 
cies. A new contract known as “Perfection” 
has been issued and will be sold to business and 
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professional men by traveling agents somewhat 
on the same principle as the business men’s as- 
sociations sell their contracts. Compensation 
will be based on the first quarterly premium 
and a small policy fee with no renewal com- 
missions. 


— 


E. E. Clapp’s Eightieth Birthday 

Edward Everett Clapp observed the eightieth 
anniversary of his birth on January 5. Mr. 
Clapp has been in the insurance business for 
forty-three years and he is the head of the 
firm of E. E. Clapp & Co., one of‘the most 
widely known insurance general agencies in the 
country. Mr. Clapp has been connected with 
the Fidelity and Casualty of New York during 
his entire insurance career. He was born in 
Holyoke, Mass., in 1838, and was educated at 
Newburgh, N. Y. In 1861 he went to China, 
where he engaged in the cotton business, and 
upon his return to the United States he took 
up insurance. He was successful from the 
start, having founded a profitable agency at 
Albany, N. Y., in 1875, representing the Provi- 
dent Savings Life. In 1881 he went to New York 
and devoted all his time to the accident depart- 
ment of the Fidelity and Casualty. He was su- 
perintendent of the accident department for the 
United States from 1887 to 1891. Upon his resig- 
nation from this office in 1891 he became gen- 
eral agent for New York, New Jersey, Massachu- 
setts and Rhode Island, the territory which the 
agency still covers. The annual premium in- 
come of this agency is now more than $1,500,000. 
Edward Griffith was made a partner with Mr. 
Clapp in January, 1895. He is regarded as one 
of the best insurance agents in the country. 


Surety Company Has Priority in Claim 

A surety company which completes contracts 
for which it acted as a surety has a prior right 
to a bank which had taken assignments of such 
contracts, the Oregon Supreme Court held in 
the case of F. N. Derby versus United States 
Fidelity and Guaranty Company, et al. A bank 
took assignments of a number of contracts be- 
tween a contractor and the State, but the con- 
tractor failed to complete the contracts and 
completion of them devolved upon the surety 
company which properly completed the work, 
and the court holds that the company is entitled 
to reimbursement ahead of the bank. 


Delaware Compensation Law 

The Workmen’s Compensation Act of Dela- 
ware went into effect on January 1, 1918. 
Charles H. Grantland, secretary of the Indus- 
trial Accident Board, has announced that the fol- 
lowing companies have been licensed to write 
insurance under the provisions of the new act: 
/Etna Life, Continental Casualty, Employers Li- 
ability, Fidelity and Casualty, General Accident, 
Hartford Accident and Indemnity, Maryland 
Casualty and Ocean Accident and Guarantee. 


Southern Surety to Be Examined 

At the request of the Southern Surety it is 
now being examined by three Insurance Depart- 
ments. On December 31, the trust arrangement 
for holding the stock of the Southern Surety 
and of the Southwestern Surety will terminate, 
and Southern Surety stock will be issued to 
former holders of Southwestern Surety stock 
on such a basis as the experiences of the two 
companies since their merger indicate to be 
equitable. It was the desire of stockholders of 
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both companies that an official examination be 
made at this time, with a view to facilitating 
the determination of the relative value of the 
stocks of the two companies. 


Disability Benefits for Army 

WASHINGTON, D. C., January 8, 1917.—Auto- 
matic death and disability insurance of all mem- 
bers of the Mexican army may result from an 
experiment now being tried out in one of the 
army corps, according to dispatches just re- 
ceived from Mexico City. 

The plan adopted for insuring the lives of 
soldiers provides for the withdrawal of one 
day’s pay each month from every member of 
the army, thus creating a fund for payment of 
death or disability claims. The plan was but 
recently perfected and has not been in opera- 
tion long enough to afford any conclusions as 
to its practicability; but as it is reported that 
consideration is now being given to the idea of 
extending it so as to cover the entire National 
force, it apparently is proving successful. 


Central Casualty of Columbus 

The Central Casualty Company of Colum- 
bus, Ohio, has been organized to conduct an 
accident and health business on the mutual as- 
sessment plan. Operations were begun on Janu- 
ary 1, and will be confined to the State of 
Ohio. 

The active officers of the company were all 
formerly connected with the Time Insurance 
Company of Milwaukee. Byron Yakey is presi- 
dent; J. C. Hanna, vice-president; B. B. Pad- 
dock, secretary. The directors include the 
above-named officers and H. D. Chaffin and H. D. 
Culp. 

B. B. Paddock, secretary of the new company, 
is a son of J. O. Paddock, president of the Time 
Insurance Company, and formerly was with the 
Continental Casualty of Chicago. 


J. J. Krist Promoted 


J. J. Krist, superintendent of the Baltimore 
district of the weekly payment department of 
the National Life, U. S. A., has been appointed 
assistant manager of the weekly department at 
the home office, effective February 1. Mr. Krist 
was associated with C. H. Boyer, manager of 
the casualty department of the National Life, 
when Mr. Boyer was manager of the industrial 
department of the General Accident, Mr. Krist 
at that time being manager of the weekly de- 
partment. He joined the National Life, U. S. 
A., in 1912, at the time its weekly department 
was started. 


C. S. Hoag Joins the Maccabees 


C. S. Hoag, who recently resigned as agency 
manager of the Federal Casualty of Detroit, 
has been made manager of the new accident and 
health department of the Maccabees of the 
World. The Maccabees has inaugurated a new 
plan, whereby it combines personal accident 
and health insurance with its fraternal life 
policies. 


Central Business Mens Association 
The fourth annual agency convention of the 
Central Business Mens Association of Chicago 
was held Wednesday, Thursday and Friday at 
th Hotel La Salle. Sixty agents qualified for 
attendance by writing a specified amount of 
business. The opening day was devoted to 
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papers on agency topics, with a theatre party 
in the evening. The annual banquet was held 
Thursday evening at the Hotel La Salle. 


To Protect War Stamp Sales 


To protect the United States Government and 
the American public in the present nation-wide 
popular sales of War Savings Stamps by em- 
ployees of many corporations, the National 
Surety Company has announced that it will in- 
sert a clause in all fidelity bonds specifically 
covering defalcations of war stamps. The pur- 
pose of the clause is entirely patriotic and the 
premium rate will not be changed. 

It is estimated that many thousand persons 
will be vouched for as war stamp agents under 
the new clause; and that the additional risk 
assumed may be technically in the neighbor- 
hood of $50,000,000. 


Ten Broeck M. Terhune Heads New Firm 


Ten Broeck M. Terhune has withdrawn from 
the brokerage firm of Shiff, Terhune & Com- 
pany of New York and has founded the firm of 
T. B. M. Terhune & Co., with offices at 80 
Maiden Lane. Mr. Terhune is widely known in 
fire and casualty circles in New York, and his 
many friends wish him and his associates suc- 
cess in his new enterprise 


Rate Regulation Bill 


A drastic bill providing for the regulation of 
compensation rates by the State Insurance 
Commissioner has been introduced into athe 
Massachusetts Legislature. Another bill pro- 
vides that the employer shall be held liable for 
all compensation due an injured employee in 
case the insurance carrier should become in- 
solvent. 


Empire State Surety Claims 

A hearing will be given on January 30 in the 
Supreme Court, Special Term, Part I, of New 
York, for the purpose of approving the report 
and audit of claims of creditors of the defunct 
Empire State Surety Company. The payments 
on claims allowed will be on the basis of 
seventy-five per cent. 


American Reinsurance Company 


The American Reinsurance Company is now 
licensed by the New York Insurance Depart- 
ment to transact all iines of casualty insurance 
and will very soon enter the States of Cali- 
fornia, Illinois, Michigan and Wisconsin. 


Western Indemnity of Dallas 


The Western Indemnity of Dallas has en- 
tered New Mexico and has appointed the Doug- 
las C. Crowell Agency, Mills Building, El Paso, 
as general agent for that State. The company 
is now operating in ten States and comtem- 
plates further development in the current year. 
Its territory embraces Texas, Oklahoma, Kansas, 
Colorado, Utah, California, New Mexico, Ari- 
zona, Missouri and Indiana. 

Last year the company wrote over $1,000,000 
in premiums, and it is expected that the state- 
ment for 1917 will show substantial increases in 
assets and surplus. 

With an excellent staff of general agents and 
field men it is believed that the new year will 
be a prosperous one. 


Provident Life and Accident 


The annual agency convention, of the Provi- 
dent Life and Accident of Chattanooga, was held 
on December 28 and 29, with about seventy of 
the biggest producers attending from the life, 
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railroad and health and accident departments. 
Each of these men qualified for the trip with 
a specified production of new business or a 
stipulated increase. 

A series of entertainments was carried out 
for the pleasure of those attending, and various 
general and department meetings were held, at 
which different phases of the work were taken 
up and discussed by home office officials and 
men in the field. 

The company has made a splendid increase in 
its business last year, as has each department— 
the monthly premium department doubling its 
business as compared with 1916. The company 
is now doing business in seventeen States and 
the prospects for the current year in each one 
are very bright. The company anticipates a 
greater percentage of gain than was made in 
1917. 


Mr. Sanders Defends the Columbus Mutual 
[To the Editor of Tue Specrator] 


In your article in THe Spectator of December 27, 
headed “Verdict Against Columbus Mutual Life,” the 
last paragraph would apply providing the offense was 
of recent origin. Although the case was tried in 
court only a few days ago, the incident is nearly three 
years old and the manager responsible for the unfor- 
tunate and unethical procedure has been with two other 
companies since the Columbus Mutual dispensed with 
his services, and over two years ago the company 
suffered the penalty for the acts of that official, 

Corporations are handled by individuals, and all in- 
dividuals are not perfect. When a corporation purges 
itself of an unethical official and demonstrates its high 
iaeals for at least two years thereafter it should be 
commended. I can personally vouch for the high 
standard of the Columbus Mutual Life’s operations 
for the past two years, and trust you will give them 
the praise they deserve, as your criticism possibly 
might be used by some non-Conference company to the 
detriment of their business, whicn would be unfair and 
unjust. Very truly yours, 

W. R. SAnpeErs, 
Chairman of Grievance Committee, Health and 
Accident Underwriters Conference. 


Casualty Notes 

—The Wisconsin Department has licensed the Re- 
public Casualty Company of Pittsburg, Pa., capitalized 
at $500,000 and having a surplus of $261,000. 

—The Bureau of Personal Accident and Health 
Underwriters met this morning at the offices of the 
Workmens Compensation Publicity Bureau, New York. 

—Chester M. Cloud, formerly manager of the New 
York office of the Fidelity and Deposit of Baltimore, 
has entered the insurance brokerage business on his 
own account, and has established offices with H. W. 
Schaefer Company. 

—An experienced superintendent of agencies is re- 
quired at its head office by an automobile insurance 
company which is operating in several of the Western 
States and is preparing to enter others. It advertises 
in another column for such a party. 

—R. W. Burkhard, a special agent of the Ocean 
Accident and Guarantee Corporation, has been ap- 
pointed agency director of the liability department of 
J. N. S. Brewster & Co., general agents at New York 
for the Continental Casualty of Chicago. 

—Mason B. Barret, manager of the American Surety 
Company’s branch office at Louisville, Ky., for more 
than nine years, died on Wednesday morning, January 
2, after a prolonged illness. Mr. Barret was one of 
the company’s most active managers. His numerous 
acquaintances among the insurance and bonding fra- 
ternities will greatly regret his loss, both as a friend 
and dn associate. 


—A, J. Kreitzer of Kansas City, Mo., has been ap- 
pointed office manager at the home office of the Central 
Business Mens Association of Chicago, effective Jan- 
uary 1. He takes the management of the office off 
the hands of Secretary C. O. Pauley, who in the 
past has handled this in addition to his other many 
duties. Mr. Kreitzer has been with the Kansas City 
Southern Railroad. 
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NEW YORK SURVEYS 

Local Fire Losses.—The fire reported from 
444 Broadway recalled the fact of previous fires 
in the same location, which at one time gave 
the number a kind of warning to the under- 
writers that it was unhealthy. The dates of 
former fires were December 17, 1881, Novem- 
ber 29, 1902, June I, 1906, and May 22, 1907. 
One of these fires was a total loss and quite 
disastrous. The fire of January 3 involved 
practically less than $100,000 loss altogether. 

Piers Under Government Control.—The 
action of the Federal Government in seizing 
fourteen of the principal piers on the North 
River front is a matter of much interest to 
the underwriters. As all these piers are partly 
used by transatlantic steamship lines and others 
by local steamboat lines, all of whom carry fire 
insurance on their property, the protection 
offered by the Government is accepted by the 
insurance men as satisfactory. What is open 
to question is that if it is the intention of the 
Government to use these seized piers for ship- 
ment of munitions and war supplies it may 
tend to increase the possibility of an extensive 
conflagration of incendiary origin. Attention 
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to this contingency has already been communi- 
cated to the [ederal department having charge 
of such matters. 

Weather Conditions and Fire Losses.—The 
weather conditions in this city have increased 
the number of losses, and the firemen have 
hard work in keeping down the destruction of 
property. Fortunately the city has thus far 
escaped any loss of magnitude. The Hoboken 
fire of the 4th inst. was a reminder of what 
might happen on this side of the river. The 
companies are trembling lest a large loss be 
inflicted upon them before the winter is ended, 
but with the improved temperature, releasing 
the ice blockade in the harbor and bringing an 
ample supply of coal, the conditions are 
mending. : 

Frozen Sprinklers in New York.—On Sat- 
urday last the Exchange sent out a circular on 
the subject of the effect of the freeze upon 
sprinkler equipments. The circular gave a list 
of 136 risks from which the water had been 
drained from the automatic system on account 
of shortage of coal and inability to adequately 
heat the premises. Also 173 risks with doubt- 
ful protection owing to frozen tanks and pipes. 
Also fourteen others in which protection is 
slightly impaired due to freezing and bursting 
of pipes, so that it has been necessary to dis- 
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As an asset to any agency, by every test that counts, the 
NATIONAL UNION is unquestionably a company whose repre- 
sentation good agents should seek. Extending always a full 
measure of co-operation, its facilities and service have given it 
a conspicuous place in 5000 offices throughout the United States. 
To experienced and properly qualified agents the NATIONAL 
UNION can prove its worth in numerous ways. Are you willing 
convinced of facts already proven to others who have 
gained satisfaction and profit in a pleasant business relationship? 
Shall we send a Special Agent to discuss the subject with you? — 
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connect or shut off minor portions. This list 
embraced a total of 323 sprinklered risks under 
observation. 


CHICAGO AND THE WEST 


Chicago Fire Losses.—The Chicago fire in- 
surance losses in 1917 were $5,358,615, which 
compares with $5,497,304 in 1916. These figures 
represent the losses actually paid by the fire 
insurance companies as reported by them to the 
fire insurance patrol. They differ materially 
from the property losses reported by the fire 
department, which regularly makes an estimate 
considerably less than the amount actually paid 
out by the companies, although the fire depart- 
ment figures include uninsured property. To 
the losses paid by months eight per cent is 
added to cover insurance paid on losses for 
which no alarm was turned in and not reported 
to the patrol, this percentage having been found 
to be accurate over a number of years. 

Automobile Losses in the West.—Automo- 
bile theft losses are falling off in Chicago. This 
is due rather to cold weather conditions than 
to any increased efficiency on the part of the 
police and courts. Fewer cars are on the 
streets, and they are not allowed to stand so 
long, while the wide publicity which has been 
given to the number of cars stolen has tended 
to increase the vigilance of the owners. In 
Detroit, the city with the worst record of the 
country for the stealing of automobiles, the 
police and the courts are now co-operating 
more effectively. Sixty-four men have been 
sentenced to prison for terms varying from 
five months to five years within the past few 
months, while only fourteen have been ac- 
quitted. Seventy cases are still pending, and 
the courts are imposing severe penalties when 
convictions are secured. 


Firemans Fund Changes.—Because of the 


early entry into the field of its running mate, ’ 


the Home Fire and Marine, the Firemans Fund 
is preparing to divide its Michigan field. M. L. 
Degenaar of Jackson, Mich., has been ap- 
pointed special agent, taking effect January I, 
and later on the State will be divided between 
D. W. Andrews, the State agent, and himself. 


John D. Wise Makes Change.—John D. 
Wise, formerly adjuster with the John B. Lee 
Company at Minneapolis, went with the West- 
ern Adjustment Company January 2, at the 
Chicago office, and will be transferred to one 
of the branch offices later. 

Fire Insurance Club Meeting.—The regu- 
lar meeting of the Fire Insurance Club of Chi- 
cago was held on Tuesday evening, January 8. 
J. B. Buenemann of the Western Adjustment 
Company delivered a very interesting lecture 
on the subject of “Moral Hazard,” in connec- 
tion with the fire insurance business. The 
meeting was very well attended, notwithstand- 
ing the fact that the. usual entertainment fea- 
tures were omitted. 


Funeral of W. N. Johnson.—The funeral of 
William N. Johnson, formerly Western man- 
ager of the Insurance Company of North 
America, who died last Thursday in the Pres- 
byterian Hospital after a protracted illness, 
was held at 9:30 o’clock Saturday morning in 
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Bentley’s Chapel, 2701 North Clark street, Chi- 
cago, Ill., and the funeral took place at Dixon, 
Ill., on Saturday afternoon, where Mr. Johnson 
formerly resided. 


BOSTON AND VICINITY 


Boston Insurance Company Appointed.— 
The Boston Insurance Company announces its 
appointment as an agent of the Government 
that the War Savings Stamps may be pur- 
chased at its office at 87 Milk street. 

Insurance Federation Meeting.—The first 
annual meeting of the Insurance Federation of 
Massachusetts will be held at the rooms of the 
Boston Board, 55 Kilby street, next week, and 
matters of special interest to agents will be 
presented. 


Wayne Worcester Makes Change.— Wayne 
Worcester, who has been with Rice & Whitney 
for six years, will join the Boston office of the 
Great American next Monday as counter man, 
under Assistant Manager Tolman. 


PHILADELPHIA SURVEYS 


Philadelphia Claim Association.—A meet- 
ing of the Philadelphia Claim Mens Association 
was held at the Arcadia on Friday evening, 
January 4. This organization is composed of 
the claim managers of the liability companies 
and the managers of the liability departments 
of the public service corporations. E. Frank 
Nightingale was elected president to succeed 
J. B. Douglas. George G. Henderson was 
elected vice-president to succeed O. M. Bosby- 
shell. 


Government Automobiles Destroyed.—A 
fire, occurring on January 3, destroyed sixty- 
seven automobiles owned by the American 
International Shipbuilding Corporation and 
the United States Shipping Board, Emergency 
Fleet Corporation. These cars were used at 
the Hogg Island Plant, which will be one of 
the largest shipbuilding concerns in existence. 
The loss was reported at 9:30 the next morn- 
ing, and on the same day at 2:30 P. M. the 
checks were given to the broker, J. Alden Tifft. 
Mr. Bosbyshell, claim manager of the Atna 
Insurance Company, is being congratulated 
upon the patriotism shown in expediting the 
Government work in making such a prompt 
settlement, as otherwise it would have post- 
poned the Government work for a number of 
weeks. The building in which the cars were 
stored was of reinforced concrete, and although 
the fire was a furious one the building was not 
damaged in any way. 


Banks Cannot Be Agents 

National banks operating in Wisconsin can- 
not act as the agents for fire insurance com- 
panies. The opinion to this effect has been 
rendered by Attorney-General Owen to Insur- 
ance Commissioner M. J. Cleary on January 7. 
A Federal law permits National banks in cities 
under 5000 population to act as insurance agents. 
A State law prohibits it. The Attorney-General 
holds that under these circumstances and the 
other circumstances in the laws of Wisconsin 
regarding the delivery of insurance policies, the 
Wisconsin statute would be controlling. 
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OPTIMISTIC AS TO FIRE PROTECTION 





Valuations of Securities on Average Prices 
Recognized as a Makeshift Provision 


The usual interesting and comprehensive an- 
nual review of fire insurance conditions, by 
Frank Lock, United States’ manager of the At- 
las of London, recently appeared in The Journal 
of Commerce. Mr. Lock believes that the stock 
companies reporting to the New York Insurance 
Department probably wrote more than $400,- 
000,000 of fire, tornado and automobile insur- 
ance premiums last year, with $60,000,000 of 
additional premiums to be credited to the marine 
business. The cutting off of reinsurance facili- 
ties added considerably to the net incomes of 
many individual companies. He predicts that 
a small average increase in the premium rates 
will be shown as against a decrease in 1916. 

Referring to the extension of the use of the 
Dean Analytic System of Rating, which has now 
gained a foothold in the East, he states that 
this portends a possibility of recognition as a 
nation-wide standard of rate measurement, 
even though ‘‘many underwriters of reputation 
are as yet unconvinced that it is the most per- 
fect expression of the rate-making science.”’ 


BAD LOSS RECORD DOES NOT DISHEARTEN 


The fact that 1917 furnished the largest fire 
loss ever recorded for any one year not marked 
by a serious conflagration does not discourage 
Mr. Lock’s optimism as to the various phases 
of fire-preventive work. He considers that 
there is abundant evidence that, but for such 
work, the damage would have been much more 
serious than it has been. War conditions, to 
which he ascribes the growth in fire loss, he 
defines, chiefly, as comprising a malicious de- 
sire to inflict damage through hostile motives, 
the high pressure under which the work of 
production and distribution has been accom- 
plished and the handling of vast quantities of 
explosives and inflammable materials. Apart 
from fires, due to these causes, the loss record 
of the country has been exceptionally good. 

The average expense ratio for 1917, Mr. Lock 
believes, will not vary materially from that of 
1916, because of the large increase in the volume 
of business and the fact that much of the in- 
creased premium income is derived from classes 
carrying the lowest rate of commission or 
brokerage. Heavy taxes, heretofore imposed, 
will fall upon the companies largely in the 
year 1918, and Mr. Lock predicts that in this 
year taxes will amount to from eight per cent 
to ten per cent of premiums, so that the 1918 
expense ratio will be materially higher than 
normal. 

Notwithstanding that the average loss ratio 
will probably work out lower than in 1916, the 
increased liabilities are expected to produce a 
considerable loss on the underwriting trans- 
actions of last year. 


NEW STANDARD POLICY 


Among other topics mentioned by Mr. Lock 
is the new standard policy of New York State, 
which is generally regarded with favor. He 
also refers to the ceasing of business by the 
alien enemy companies, the favorable relations 
existing between the companies as represented 
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in the National Board of Fire Underwriters and 
the Federal Government, the generally satis- 
factory relations between companies and their 
agents, the movement for an increase in pre- 
mium rates, the fluctuations in security values 
and the system of valuation adopted by the In- 
surance Commissioners. 

Mr. Lock recognizes the average price valua- 
tion basis adopted by the Insurance Commis- 
sioners for the use of the companies in making 
their statements as a justifiable expedient to 
meet an emergency; but says that ‘‘we cannot 
delude ourselves into the nution that a make- 
shift provision of this kind alters the hard facts 
which would have to be confronted in order to 
provide liquid assets to finance a serious con- 
flagration. The naked truth is that in such 
event cold cash, and nothing else, has to be 
provided either by the sale of or loans upon 
securities, which securities in turn become 
seriously depreciated by the very occurrence 
of the loss they must pay. At such a time the 
touchstone is the actual prevailing values and 
not any average estimate.”’ 

In conclusion, Mr. Lock says: ‘‘What lies 
before us in the unfolding of the war history 
no man can tell, but it is ordinary judgment to 
recognize our tests may yet prove more serious 
than has been the case. Underwriters as trus- 
tees for National credit must firmly and posi- 
tively resist pressure from any source, friendly 
or otherwise, which would tend to hinder com- 
panies from being ready to produce one hundred 
cents in the dollar for any emergency, and all 
must stand for the maintenance of the neces- 
sary financial strength to permit the redemp- 
tion of this paramount obligation.”’ 


Death of Albert Blauvelt 


Albert Blauvelt, associate manager of the 
Western Factory Insurance Association, com- 
mitted suicide last Friday by drowning. His 
friends and associates are unable to account for 
his act. Mr. Blauvelt was the dean of the Fire 
Prevention Engineers of the West. He was fire 
prevention engineer for the American Cotton 
Seed Oil Company, and equipped their plants 
with automatic sprinklers. In 1894 he came 
with the Western Factory Insurance Association 
as an inspector, and in 1896 was made superin- 
tendent of surveys. In 1903, on the retirement 
of W. E. Higbee as manager, he became asso- 
ciate manager with S. W. Tripp. He was a rec- 
ognized authority on sprinkler and fire preven- 
tion matters, and had addressed many leading 
scientific and manufacturing organizations and 
had written extensively on these subjects. He 
was also the inventor of a number of sprinkler 
devices and other mechanical appliances. 





Uniform Classification Blank 

The uniform blank prepared by agreement be- 
tween a number of Western Insurance Depart- 
ments on which the fire insurance companies 
are to report their classified experience has 
been issued. It calls for gross business written, 
gross premiums collected and gross losses paid, 
less cancellations on each item in each class. 
On mercantile risks information is called for on 
buildings and contents separately, but on all 
other classes the results are combined. On 
certain classes reports are to be separated as 
between protected and unprotected business. 
The classification numbers adopted by the Na- 
tional Board are used, although a much smaller 
number of classes is called for. 
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TEST BUILDING COLUMNS 


One Hundred Tests to Be Made at 
Underwriters’ Laboratories 








RESULTS OF TWO ANALYSES 





Apparatus Used in Tests Described—Details of 
Two Tests 


Fire tests of building columns, being jointly 
conducted by the Associated Factory Mutual 
Fire Insurance Companies, the National Board of 
Fire Underwriters and the Federal Bureau of 
Standards, at Underwriters Laboratories, are 
progressing according to schedule, two columns 
being tested each week. The work of testing be- 
gan last summer and will require a year for the 
completion of the full series of one hundred tests. 
This was preceded by several years’ work in 
designing and erecting the testing apparatus 
and in preparing and covering the test specimens 
by the different methods and with the various 
materials required for a full investigation. 

The apparatus used in the tests consists 
briefly of a gas furnace, capable of being con- 
trolled according to a specified standard tem- 
perature curve, reaching a maximum of 2300 
deg. F. (1260 deg. Cent.) at the end of an eight- 
hour test. The load on the columns while being 
subjected to fire test is supplied by means of a 
hydraulic ram, an average load of 100,000 pounds 
being maintained during the test, this being 
calculated for the various sections according to 
accepted formulas for working load. 


MEASURING THE TEMPERATURE 


The temperature of the column furnace is 
measured by means of platinum and base metal 
thermo-couples, supported in porcelain tubes at 
two elevations; and that of the columns by 
means of base metal thermo-couples attached to 
the metal of the column at four elevations and 
at different points in the section. The temper- 
ature indications are read with a potentiometer 
indicator and connections are also made to an 
automatic potentiometer recorded, so _ that 
graphic records can be obtained, if desired, of 
the indications of any set of couples. 

The vertical compression and expansion of 
the columns, due to the load and heat, are meas- 
ured over a gauge length of 37 inches in the 
upper half of the column by means of wires at- 
tached to the column at each end of the gauge 
length, the other ends being weighted and passed 
over an idler at a point outside of the furnace 
and as far from the column as room conditions 
will permit. The wires are protected inside and 
outside of the furnace by suitable insulating 
and protecting tubes. Readings of vertical 
movement are taken at intermediate points on 
the wires by means of microscopes mounted in 
micrometer slides, the true movement at the 
column being calculated from the distance re- 
lations of the microscopes and the fixed end 
of the wire, with reference to the point of at- 
tachment to the column. The lateral deflection 
of the column is measured by means of readings 
on scales placed perpendicular to and parallel 
with the wires. 

A partial view of the testing furnace and ac- 
cessories with a column ready for test is shown 
herewith. 


FULL-SIZED COLUMNS EMPLOYED 


All of the tests are of full-sized columns of 
12 feet 8 inches effective length and of various 
steel sections, which are protected by concrete, 
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tile and other forms of fire-protective coverings. 
One column of each type is tested unprotected; 
also several concrete columns reinforced accord- 
ing to methods used in current practice have 
been introduced. 

The tests are continued to a breakdown of 
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column to over eight hours for the heavier types 
of protection. 

This is the first work of this character ever 
undertaken employing modern forms of columns 
and methods of protection, and it is expected 
that it will develop data of great interest to 
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the sample, and hence no inferences as to the 
comparative merits of the various column de- 
signs and columns coverings should be drawn 
from the illustrations, which show simply the 
effect of load and fire on a number of samples 
which have been subjected to test. The time 
required to obtain failure varies with the type 
of material and thickness of covering, the 
periods for the columns so far tested ranging 
from seventeen minutes for the unprotected 
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city governments, underwriters, manufacturers, 
architects and engineers. 

Specifications for columns and column cover- 
ings have necessarily been made ever since the 
advent of modern fire-resistive construction, but 
there has been little or no experimental data 
as a basis for the various requirements promul- 
gated, which, in point of amount of protection 
required, differ by more than one hundred per 
cent as between various city building codes. 
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PARTIAL VIEW OF TESTING FURNACE AND ACCESSORIES 


It is also thought that the tests will give much 
information on the general fire-resistive quali- 
ties of the covering materials employed. Dif- 
ferences in point of effectiveness of over one 
hundred per cent have already been found as be- 


tween concretes made from different aggregates, 
some showing up unexpectedly well and others 
indicating decided unsuitability for use where 
the fire-resistive feature is a point of im- 
portance. 





Advertising Campaign Successful 

The recent newspaper advertising campaign, 
conducted in Chicago under the auspices of the 
Chicago Board of Underwriters, for the pur- 
pose of familiarizing the public with the im- 
portance of insurance, and the helpful func- 
tions performed by the board, was a great suc- 
cess. 

During August, the first month in which the 
advertising was running, the premium receipts 
fell off nine and one-half per cent as compared 
with August, 1916, but this was due very largely 
to the reduction in new building and the de- 
crease of grain values in storage. 

In September the premiums showed an in- 
crease of thirty-one per cent and in October 
twenty-three per cent, as compared with the 
corresponding months of the preceding year. 

On this showing the committee feels that the 
advertising has more than paid for itself in 
direct returns, and, besides the publicity the 


business has secured, has increased its standing 
and prestige in the community. 

The committee strongly urges that the salu- 
tary effects of the advertising be followed up 
by all the offices, in order that each office may 
get the full benefit thereof. 


Large Fire at Hoboken, N. J. 


Fire -did considerable damage to the ware- 
rooms of the paper stock house of Gatti- 
McQuade in Hoboken, N. J., last Friday. The 
flames spread to a nearby warehouse of Butler 
Bros., and caused a large loss there also. An 
estimate places the loss at $500,000, while the 
gross insurance was placed at about $490,000. 

There has been a good deal of comment on the 
Gatti-McQuade loss because the building was 
thoroughly sprinklered. Some have maintained 
that the sprinkler pipes were frozen and failed 
to work, while others are of the opinion that 
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the sprinklers did not do efficient work because 
of congestion of stock. The Butler Bros.’ ware- 
house was not equipped with sprinkiers. 

The cause of the fire has not yet been defin- 
itely ascertained, but it is thought to have 
originated in some of the hazards common to 
rag and paper stock risks. A report on the fire 
will be made by the New Jersey Schedule Rating 
Office of Newark. 

Because of the intense cold the firemen worked 
under great difficulties. They were also ham- 
pered by the very low water pressure, which re- 
sulted from a broken main. It is thought that 
the low pressure may also have affected the 
proper working of the sprinklers. 

There was some fear of damage to the nearby 
piers, at which a number of ships were docked 
awaiting cargoes for Europe, but a change in 
the direction of the wind prevented the spread 
of fire in that direction. 

The contents rate on the paper stock house 
was reported as two per cent. 


Now Jackson-Smith Agency, Inc. 

Jackson & Potter, general agents for the Pre- 
ferred Accident and representatives of the auto- 
mobile department of the Insurance Company of 
North America, have dissolved partnership as 
of January 8. 

Frederick C. Smith of Frederick C. Smith 
Company becomes associated with Stewart W. 
Jackson of the old firm, under the name of 
Jackson-Smith Agency, Inc. The new firm will 
continue as general agent of the Preferred Ac- 
cident and the Insurance Company of North 
America. 

Mr. Smith still remains the head of F. C. 
Smith Company, which will continue as the bind- 
ing office for the United States and Canada of 
the Phenix of Hartford, the Connecticut Fire of 
Hartford and the Equitable Fire and Marine, as 
well as making a specialty of suburban busi- 
ness. 

Investigate Origin of Norfolk Fire 

A survey of the conflagration area of the city 
of Norfolk is under way by engineers of the 
South-Eastern Underwriters Association, and a 
report on the fire will be issued as soon as pos- 
sible. This city has been regarded by under- 
writers for a number of years as one of the con- 
flagration centers and insurance lines were re- 
stricted considerably. 

Because of the constant reports of incen- 
diarism as the cause of the fire, the National 
Board of Fire Underwriters has begun an in- 
vestigation. Harry Moss of the arson bureau is 
in Norfolk for the Board. 


Want Hospital to Carry Own Risk 

All State hospitals in Virginia should carry 
their own fire insurance after the policies now 
in force have expired. Such is the recommenda- 
tion of the State Board of Hospital Directors 
which was made to the Senate finance committee 
in session preliminary to the opening of the 
Virginia Legislature this week. It is planned to 
have other State buildings also to carry their 
own insurance. For the last week or more Com- 
missioner Button has been engaged in prepar- 
ing a bill to present to the Legislature to put 
the plan into effect. 





New Mutual in Wisconsin 
Announcement of the organization of a new 
fire insurance company, to be known as the Gen- 
eral Insurance Company, Limited Mutual, was 
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made at Madison, Wis., on Saturday, with the 
filing of articles of incorporation by Madison 
men interested in the project. The company 
will operate on the approved reserve basis. The 
incorporators include Herman L. Ekern, former 
Insurance Commissioner of Wisconsin; H. L. 
Geisler, of Geisler & Neckerman, general in- 
surance; M. B. Olbrick, H. M. Warner Dr. C. F. 
Rodolf, W. D. Curtis, S. A. Oscar, Milo C. Hagan, 
S. T. Walker, F. O. Leiser, Ross W. Harris, 
R. L. Blodgett and A. E. Smith. 


J. G. Hilliard Incorporates 

The J. G. Hilliard Agency of New York has 
been incorporated under the title of John G. 
Hilliard, Inc. 

John G. Hilliard is president; Peter Yoost, 
vice-president and treasurer; William G. Min- 
ner, secretary, and L. C. Hernandez, assistant 
secretary. 

By incorporating the agency an opportunity 
is afforded to give official recognition to those 
who have assisted Mr. Hilliard in establishing 
and maintaining his agency among the most 
prominent in New York. 

Mr. Yoost has been with the Hilliard office for 
about twenty-five years and has for some time 
past been office manager. Mr. Minner has con- 
nected himself with the agency for five years—in 
fact, ever since it entered the casualty field—be- 
coming general agents of the Zurich General 
Accident and Liability. Mr. Hernandez has 
been with the Hilliard Agency for about twenty- 
two years and has for some time past been 
chief fire counterman. 

John G. Hilliard, Inc., represents a strong 
line of companies for the Metropolitan Dis- 
trict territory. These include for fire the Scot- 
tish Union and National, the American Central 
of St. Louis, the Lumbermens of Philadelphia, 
the Girard Fire and Marine of Philadelphia, 
the Albany of Albany, the German Fire of 
Wheeling (W. Va.), the Security of New Haven, 
the Liverpool and London and Globe of New 
York, the Union Assurance Society of London, 
and the Netherlands Fire and Life of Holland. 
For casualty lines it represents the Zurich 
General Accident and Liability of Switzerland, 
and for automobile fire the Scottish Union and 
National. 


Publicity Manager for the Continental 

The American Eagle, Continental and Fidel- 
ity-Phenix fire insurance companies of New 
York have established an advertising and pub- 
licity department and have engaged Young E. 
Allison, Jr., formerly associate editor of The 
Insurance Field at New York, to take charge 
of the work. For the past two years E. V. 
Starkweather of the engineering department has 
supervised the advertising and publicity. 

Mr. Allison has assumed his duties with the 
three companies with an equipment that is 
bound to produce results for the benefit of the 
companies and the agents alike, as well as the 
insurance business as a whole. His first ex- 
perience in publicity work was obtained in the 
field of daily newspaper work at Louisville, Ky., 
where he made a good name for himself as a 
reporter. Insurance journalism attracted him 
in March, 1914, when he joined the staff of The 
Insurance Field as associate editor at Chicago. 
When The Daily Field was established at San 
Francisco during the Panama-Pacific Interna- 
tional Exposition in 1915, Mr. Allison became 
managing editor of that paper. Upon the clos- 
ing of the exposition Mr. Allison came to New 
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York as associate editor of The Insurance Field, 
which position he filled to the satisfaction of 
his employers and the insurance fraternity for 
the past two years. 

The three companies will conduct a construc- 
tive publicity campaign for the benefit of the 
agents. With business conditions as they are 
at this time it seems opportune to point the way 
to the further development of American business 
and this is one of the significant features of this 
appointment. 


Exchange Conference Committee Proposed 

The following resolution has been submitted 
to the New York Fire Insurance Exchange by 
the executive and brokerage committees, em- 
bodying the joint recommendation of those com- 
mittees, and will in due course come up for 
action at the next regular meeting of the Ex- 
change: 

Resolved, That the president be authorized 
and directed to annually appoint a committee of 
seven, to be known as the conference committee, 
whose duty it shall be to confer with brokers or 
brokers’ associations upon matters of mutual 
interest and concern and to endeavor in all 
practical ways to encourage and foster a feel- 
ing of mutuality of interest between the Ex- 
change and the brokers certificated by it, such 
committee to submit to the Exchange through 
the proper channels any suggestions and recom- 
mendations that may be arrived at in the course 
of its work. The term of membership to be the 
fiscal year of the Exchange, and not more than 
three members to reappointed. 


Marine Insurance Clauses 

An excellent book has been produced by 
Witherby & Co., dealing with the complicated 
question of ‘‘Marine Insurance Clauses.” This 
book forms a complete reference work, show- 
ing all the clauses issued by the Institute of 
London Underwriters, as well as a selection of 
general war risk and other clauses in use at 
Lloyds, London. This work fas been compiled 
with the assistance of A. S. Garfit, secretary of 
the committee of the Institute. 

This book should be in the possession of every 
company writing ocean marine insurance. 
Copies of it may be obtained through The Spec- 
tator Company, New York, at $2.50 each. 


Federal War Risk Bureau 


Insurance totaling more than a billion dollars 
has been written on hulls and cargoes of Ameri- 
ean vessels since the inception of the War Risk 
Insurance Bureau on September 2, 1914, accord- 
ing to an announcement of the Secretary of the 
Treasury. ; 

During the year 1917 the amount of insurance 
written was $819,334,445. Insurance written to 
December 31, 1916, totaled $182,203,080, all busi- 
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ness to December 31, 1917, amounting to $1,001,- 
537,525. The total number of policies written 
for this amount was 13,844. Premiums received 
by the Bureau have exceeded the total losses by 
$12,888,420. 


North Branch Interests Control Pittsburgh 
Fire 

It is learned that the parties who dominate 
the North Branch Fire of Sunbury (Pa.) and 
the City Fire of Pittsburgh are now also in 
control of the Pittsburgh Fire of Pittsburgh, 
having elected six of the eleven directors 
chosen for that company on Tuesday last. The 
three companies named have a combined cap- 
ital of $825,000, and aggregate assets of over 
$2,000,000. The three companies will continue 
to be conducted as separate concerns. 


New Orleans Insurance Exchange 


[Special Report to THE SPECTATOR] 

NEW ORLEANS, January 8.—At the annual 
meeting of the New Orleans Insurance Ex- 
change, held this evening, the following of- 
ficers were unanimously re-elected: M. J. Hart- 
son, president; R. Vallon, vice-president; 
Charles Samuel, treasurer; Taylor Rowland, sec- 
retary. The executive committee remains un- 
changed, the members having been re-elected. 
The meeting was very harmonious. 


Fire Notes 


—Capt. John F, Pelletier, who organized the in- 
surance patrol of Kansas City, died on January 3. 

—Notice of intention to organize the Hudson In- 
surance Company of New York is advertised by Finn 
Sandberg, C. G. Hine, R. M. Chandor, and others. 


—The “List of Securities Held by Insurance Com- 
panies with Valuations to be Used in the Companies’ 
Annual Statements as of December 31, 1917,” was re- 
ceived in New York on January 8. 

—William N. Johnson, who retired as Western man- 
ager of the Insurance Company of North America 
about a year ago, died on January 8, at the Presby- 
terian Hospital, in Chicago, at the age of 73. 

—The Bulletin of the National Association of Credit 
Men, for December, 1917, is a Special Insurance Is- 
sue. Its table of contents shows that among the 
contributors are a number of well-known insurance 
men. 

—-An automobile insurance company doing business 
in several Western States and preparing to enter others 
needs a superintendent of agencies at its head office, 
and advertises for an experienced man in another 
column. 

—The directors of the German-American Insurance 
Company of Pennsylvania have called a meeting of the 
stockholders to change its name, and have recom- 
mended that it be the United American Insurance 
Company of Pennsylvania. 
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CRUM & FORSTER 


GENERAL AGENTS 


95 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 

Potomac Ins. Co., Washington, D.C. 
National Lumber Ins. Co., Buffalo, N. Y. 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois 
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NEW YORK CITY 


The North River Ins. Co., N. ¥. 

Union Fire Ins. Co. Buffalo, N. Y. 

Seneca Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 


San Francisco, California 
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NORTHERN ASSURANCE 





Modern Home Office Building Now Oc- 
cupied by Detroit Company 





STRUCTURE DESCRIBED 





Sketch of Company’s Career During Ten Years’ 
Growth 


Beautifully situated and ideally appointed is 
the new home office building of the Northern 
Assurance Company of Detroit. Situated in 
the center of the fourth city of the country, 
the building is a real landmark of the com- 
munity. It is surrounded by structures that 
are frequented by Detroiters as well as out-of- 
town folk, for just across the street is the 
Detroit Club, adjoining it is the new Elks’ 
club house, while to the rear is the Masonic 
Temple. Another feature which serves to in- 
dividualize the structure is the fact that it 
occupies the site of the one-time residence of 
the late Governor Baldwin of Michigan. Ex- 
tensive alterations have been made, so that it 
now has all the advantages and improvements 
that serve to make the modern office building 
efficient and attractive. Yet in this particular 
instance there is still left the exterior ap- 
pearance of a comfortable residence, thus giv- 
ing the onlooker something of the suggestion 
of home—the essence of which is the very 
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[t is this blend- 
ing of two ideas that makes the building as 
the place where the Northern Assurance Com- 
pany transacts its business and also as the re- 
treat, as it were, for the aged and bereft. 
There are presented herewith an illustration 
of this building together with some views of 


foundation of lite insurance. 


the interior arrangement and a portrait of 

















ENTRANCE Hatt or NORTHERN 
ASSURANCE BUILDING 


MARBLE 





Life Insurance 


Clarence L. Ayres, president of the company, 
to whose untiring efforts in the interests of 
the policyholders the company has been en- 
abled to secure these quarters. Portraits of 
other officers also appear. 

Upon ascending the steps leading to the 
main entrance to the building, which is No. 110 
Fort street, West, the elegantly marble-finished 
hallway presents a most pleasing and wel- 
come picture. The massive staircase, with its 
marble railing and large columns spreading 
out to the right and left as the two arms of 
hospitality and service, give the visitor a feel- 
ing of homeness and safety that are conducive 
both to bodily and spiritual or mental comfort. 


LAYOUT OF THE OFFICES 

To the right of the main hallway is the 
board room, in which President Ayres has his 
office. The room is handsomely furnished in 
mahogany, and with its bay window affords 
liberal ventilation and light as well as a good 
outlook from a point well above the street 
level. Back of this office are the cashier’s and 
auditor’s departments, where efficient and well- 
trained employees take care of the wants and 
needs of the public and agents with a prompt- 
ness and courtesy that are impressive. 

On the second floor are the quarters of the 
policy, actuarial, medical and agency depart- 
ments. These departments are housed in sepa- 
rate offices, but are so arranged as to make 
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inter-communication easy and yet assure that 
independence which will prevent interference 
or conflict of work. A stairway leading di- 
rectly to the street enables the agents to go to 
and from their headquarters without passing 
through another department or crowding the 
elevators. 


DESIGNED FOR INSURANCE PURPOSES 

Besides the offices of the Northern Assur- 
ance Company the building has been so con- 
structed as to provide space for two stores, 
and a large office on the first floor as well as 
excellent office accommodations on the second 
and third stories, which readily rented on their 
merit before the alterations were completed. 
In planning the changes, the architects co- 
operated with the Northern Assurance in order 
to make the offices especially suitable for and 
adaptable to insurance usage, and it is con- 
ceded that the execution of these plans proves 
that they have succeeded. 


History or CoMPANY 


The Northern Assurance Company began 
business on October 19, 1907, and during the 
past ten years has made constructive and con- 
servative progress. Its risks have been selected 
with care, and its assets have been so invested 
as to yield a good interest rate. Up until 
August 10, 1917, the laws of Michigan pro- 
hibited the ownership of buildings by an in- 
surance company for any other purpose than 
to house the company. By enacting a new 
insurance code this year, however, the Legis- 
lature repealed that law, so that now an in- 
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CaASHIER’s DEPARTMENTS 


surance company may own its own home, and 
thereby save considerable expense in the way 
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CLARENCE L. Ayres, PRESIDENT 


of rent, and at the same time earn a substantiali 
income by renting out such parts of the build- 
ing as are not necessary for the insurance com- 
pany itself. In no case, however, is the valua- 
tion of the building to exceed 20 per cent of 
the admitted assets. The valuation is arrived 
at by an appraisal by a board satisfactory to 
the State Insurance Department, whose mem- 
bers shall in no way be interested in the in- 
surance company, but who shall be residents 
of the community in which the building is. 
located, and shall be adjudged as competent 
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Henry S. Hutt, Vick-Presment 


to appraise such property. It is, therefore, an 
interesting episode in the history of insurance 
in the United States and in the State of Michi- 
gan, that during its tenth anniversary year the 
Northern Assurance should enter its own 
home office building. 

When the company began business it issued 
policies of liberal provisions which were 
couched in language that was clear and con- 
cise. This practice has been adhered to 
throughout the company’s career. All policies 
mature as endowments at age _ eighty-five. 
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Special clauses providing disability and double 
indemnity | enefits have been issued, so that the 
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oF PRESIDENT AYRES 


agency force has been able to give sound pro- 
tection against all hazards. The contingency 
of war has been provided for in recent policies 
by a liberal war clause, but the company is 
conserving the interests of its long-standing 
policyholders by preventing an undue adverse 
selection of men of military age. 

At the close of business on December 31, 
1907, the company was possessed of assets ag- 
gregating $144,097 and insurance in force of 
$1,594.500. Ten years later the company shows 
more than ten times as much in resources and 
virtually ten times the business in force. Ina 
statement of its business, as of December 31, 
1917, the company showed admitted assets of 
$1,477,567, insurance paid for of $15,310,527, 
and a surplus of $145,453. Substantial reserves 
are annually set aside for the protection of all 
the contracts carried, the total, as of December 
31, 1917, being $1,276,926. The following tabu- 
lation shows the growth of its assets, reserve 
and surplus year by year, as of December 31, 
from 1907 to I9g17, inclusive: 





December 31 Assets Reserve Surplus 
AGU ive ho., $144,098 $17,146 $121,397 
(apres ee 191,137 67,317 123,024 
Seay 256,481 115,236 119,935 
1 ee nee 307,073 180,494 119,777 
UNIS 04.5 saataea 420,443 271,811 115,269 
7 OT ie site 523,111 393,431 116,053 
1 13 Sa Snare 676,047 531,440 113,902 
1 Fee eee 823,475 689,403 122,480 
1] ee 1,021,784 861,145 116,503 
BOGGbccenncnaee 1,236,775 1,059,210 131,850 
iy See eee 1,477,567 1,276,926 145,453 





Since organization the company has paid in 
death claims, cash surrender values and other 
benefits to policyholders more than $500,000. 
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Dr. Witt1aM J. STAPLETON, 
Medical Director Cashier 

All obligations are promptly met and excellent 
service is rendered to policyholders and bene- 
ficiaries. The long list of satisfied policyholders 
has served as a valuable aid to agents in get- 
ting business. The following figures, taken 
from the several annual statements, as of De- 
cember 31, from 1907 to 1917, inclusive, illus- 
trate the steady progress in the growth of the 
company since its organization. Each year has 
seen a meritorious development in business 
indicating the soundness of the plans of the 


management. 


Tuomas M. HeEvss, Ju 
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Frep H. Atpricu, 
Counsel 
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General 


Paid-for Insur- 
December 31 Premiums ance in Force 


POO nea ec cdoe ace cee $55,707 $1,594,500 
oe ee ee eee 96,767 2,784,425 
BDUD iss Skiers tats eos 113,740 3,906,648 
on CE ere eS 155,947 5,264,687 
BRON ho bib as ane se Cee a 198, 616 7,056,607 
MOND stasis orp autes ies ore 258,533 9,093,460 
BEB i oie biarys sus boa aie eters 281,929 10,077,462 
PEE ows cit vk Ree ee 300.658 11,146,091 
WED oui weirs Ax piste mee 331,131 12,185,019 
hc. EE EOE OT ee 363,240 13,707,102 
RR a ecko iat te awd ewes 410,774 15,310,527 


Clarence L. Ayres, the president of the com- 
pany, is a man of strong personality, possessed 
of excellent business acumen and foresight. 
His ability as an executive is evidenced by the 
manner in which he has guided the affairs of 
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VERNE L, 
Secretary and Actuary 
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GeorcE E, Leonarp, 
Auditor 
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the company, and has won for it a good name 
and the confidence of the agents, policyholders 
The other officers of this aggres- 
sive enterprise are: H.S. Hull, vice-president ; 
V. L. Tickner, secretary and actuary; R. M. 
Brown, assistant secretary; L. Prager, agency 
supervisor; W. J. Stapleton, Jr., medical di- 
rector; G. E. Leonard, auditor; T. M. Heuss, 
and F. H. Aldrich, general counsel. 


The company operates in the following 
States: Indiana, Michigan, Pennsylvania and 
Ohia 


and public. 


cashier, 
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CLARENCE L. AYRES, President 


ASSETS 
First Mortgage Securities (All on improved income 
bearing real estate). 
Premium Loans, net 
EO eee 
Policy Loans on this Company’s policies as col- 
lateral. 


Real Estate (includes | Home Office Properties ‘at 


actual cost). 
Cash in Banks. : 
Interest due and accrued 





Net amount of deferred and uncollected Premiums 


(reserve charged in liabilities) . , 
Collateral loan. Presi 
UU; S, Government Bonds.. 

Agent’s Balances. . 
Furniture and Fixtures (All charged MDs cu5 cee niee 
Non admitted assets. ied 


ee eS ee eee ee 


LIABILITIES 
Reserve (Michigan Standard) includ- 
ing disability reserve............. $1,300,142.47 
Less re-insurance reserve. : 210. 63 


Deferred annuities not yet “Sie ee aa 
Death Claims unpaid (proofs not received)...... 
Premiums paid in advance..................... 
Reserve for unpaid Agency expenses............ 
Reserve for re-insurance premiums............. 
Other special reserves set aside................. 
ee II oc Ss 55 a. 64-0 a oS erodes ga 
Capital Stock 100,000.00 
NN oa 5 Soh cus seus ss rp urs'b bie Woes 45,453.37 





December 3lst, 1917 





ee OF THE COMPANY 


. $1,005,948.39 
t (fully ‘secured by reserves on 




















| Paid-for As-= 
18,640.15 Year Ending Income Assets Reserve | surance in 
157,377.60 TE —— 
232,113.68 Dec. 31, 1907 81,554.41 144,097.74 17,146.15 | 2,111,000.00 
12°763.63 Dec. 31, 1909 142,852.98 256,481.26 115,236.25 | 3,906,648.00 
28° 437.70 Dec. 31, 1911 216,065.89 420,443.12 271,811.34 7,056,630.84 
ia Dec. 31, 1913 311,028.20 676,046.68 531,439.87 | 10,077,462.00 
19,271.29 Dec. 31, 1915 379,082.24 1,021,784.34 861,144.86 | 123185,019 45 
2'000.00 Dec. 30, 1916 433,713.35 1,236,775.39 1,059,210.31 13,707,101.78 
1,015.00 Dec. 31, 1917 502, 587.41 1,477,567.44 1,276,925.84 15,310,527.00 
None —_—___— ee Ces vers 
None 
_ Nese GAINS DURING THE YEAR 1917 
$1,477,567.44 Gind rid nradenlbedinMnete. cts eo ee er orev e Cain ne ohire es oaere 21.297 
Gain in reserve protection of policy holders....... 20.555, 
Gain in net surplus protection of policy holders. . eae 40.63%, 
Gain iit Pald=TOr ASSUTANCE IT TOLCE. .... ... . . 5c ciecccwcc cn seesvcesees 69% 
Paid-for assurance written and revived during 1917 (met)..... $ 3,103,022. 00 
$1,276,925.84 Assurance terminated during the year from all causes, in- 
22,957.41 cluding death, maturity, expirity, surrender, lapse and 
2,000.00 URN MAOS oo sckrp seco baste ie ear Osis a pra a eno orale Biz.c Wig a meu labe nner 1,499,597.00 
2,240.32 a 
1,428.11 Net gain in paid-for assurance RN eo eine oooh meee 1,603,425.00 
ane a Paid-for assurance in force December 3lst, 1916.............. 13,707,102.00 
° 78 —— 
2,666.04 Total paid-for assurance now in force (met).................. $15,310,527.00 
Of the assurance in force at the beginning of the year, the ter=- 
145,453.37 mination from all causes was only.............. 0... 0.00 cece eee 10.94 
$1,477,567.44 The termination from lapses was only ................000ceeeeeee 7.53% 
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